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Chiara Cerri: Good morning, ladies and gentlemen, and welcome to our usual investor call on
our Q4 2022 Trading and Operational Update.

The investor call will be opened by Mr Carlalberto Guglielminotti, CEO of NHOA Group, and with
him to explain all details about the quarter and the full year main KPIs, will be Giuseppe Artizzu,
CEO of NHOA Energy, Stefano Terranova, CEO of Atlante, Gabriele Tuccillo, Chief integration &
strategy officer of NHOA Group and Mr Alessio Caruso, Deputy CFO of NHOA Group.
Guglielminotti will open the call and then will leave the floor to Artizzu for the GBL Storage, and
Terranova for Atlante, the EV Fastcharging Infrastructure business line.

At the end of the call the management team will be available to answer all questions you may
have.

Please note that this investor call will be recorded, if you could not attend the whole call, the
webcast and the presentation will soon be available on our corporate website on the dedicated
page.

Please note that, all participants will be in listen mode. If you wish to ask a question, you may
raise your hand or write in the Q&A chat - if you are connected via Zoom or, if you are connected
via call, enter the queue by pressing “*”1 on your telephone keypad.

Before we begin, | just want to point out that any forward-looking statements made during
today's call are subject to the risks and uncertainties mentioned in the "Safe Harbor Statement”,
which is included on page 2 of today's presentation.

This also includes the risk that the transactions discussed during today's call remain subject to
standard conditions for this type of transactions, as well as any other risks and uncertainties
associated with the execution of transactions of this type.

And as customary, the call will be governed by that language.

So, with that, | will leave the floor to Carlalberto.

Carlalberto Guglielminotti: Thank you very much Chiara, and good morning everyone.

Well, let me first elaborate, even before discussing the results of the NHOA Group, on the context
in which this extraordinary growth has been achieved.

We all know how complex 2022 has been for anyone, in every sector.
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2022 started as the first of the post-Covid pandemic, but in February a war hit the world like we
haven't been used to seeing for a century: the conflict in Ukraine.

This also had consequences for the NHOA group, in terms of raw material procurement, cost of
financing, and components procurement for all 3 of our business lines.

Needless to say that the support of TCC, our majority shareholder, has been vital in the last 12
months and will continue to be crucial in 2023.

And here we see the benefits of being part of a larger project, which goes well beyond NHOA's
equity story, and which embraces a long-term vision, which we share with TCC, on a broader
commitment, towards our people, towards our planet, towards our future, towards all our
stakeholders.

2022 has been a year full of consequences, and it comes at a crucial historical moment, as never
before, in the wake of an unprecedented series of political, economic, social circumstances.
This year | had the privilege of contributing to some of the works of the World Economic Forum,
but at the same time | was able to realize the complexity of the year we have lived

and that NHOA has lived.

I mean, all humanity risks losing the fight against climate change and missing the opportunity to
really invest in mitigation and adaptation policies and actions due to the current global economic
crisis and the intensification of geopolitical tensions.

With an economy that in the meantime has faced a sort of paradox,

because it has continued to grow in terms of numbers, but which has had to suffer the blows of
rising inflation and the energy crisis.

A crisis defined as "the worst ever" by the International Energy Agency, more serious even than
the oil catastrophes of the 1970s.

Well, our results must be read in this context... and are built around the 3 axis of the energy
transition:

Number one, the context of a group that, meanwhile, with its energy storage business line led
by Giuseppe Artizzu, NHOA Energy, is competing on a worldwide scale against giants like Tesla,
Fluence, NEC and Wartsila.

And that in 2022 has delivered 5x the 2021 revenues, leading to a triple upward revision of our
revenue guidance over the course of 2022, to eventually beat even our last upward revision,
that was slightly above 160 million revenues.

Then, the second axis, the context of a Group that meanwhile, with its eMobility business line
led by Mathilde Lhereux, Free2Move eSolutions, is competing first and foremost against the
necessity to serve its most important customer... and btw shareholder of the JV, Stellantis, one
of the largest carmakers in the world, with worldclass products to be developed at record speed.
Record speed that generated also..some collateral volatility in the execution strategy..like a
change in the F2M leadership in the middle of Q4.

In the context of which you would remember that we announced with our November Trading
Update that in order to drive the EV market evolution and potential, Free2move eSolutions was:
first, reshaping its operations to focus its portfolio on the short term on sales through different
channels of eProWallbox, which will fulfill Stellantis’ customer needs.

And then secondly, we announced also this new direction would have led to a slowdown of the
revenue growth in this transition phase until the first quarter of 2023, before setting a new
impetus and acceleration of growth and profitability from second quarter 2023 onwards.

Well, we also announced that this streamlining and refocusing effort was..and still is..fully
supported by NHOA and Stellantis to pave the way for a sustainable future for Free2move
eSolutions’ growth starting from Q2 2023 on its core markets, which are Europe and USA.
Well, this is the reason why Mathilde Lhereux is not here today:

we are in the middle of this refocusing effort and transition phase,

we already announced growth will be there starting from Q2 this year..we are at the beginning
of Ql..so please be patient, give us time to do what we promised and we will revert to you with
the outcome of our efforts.

With reference to F2M we also announced today a restatement of our revenues, a restatement
of our accounts in terms of revenues that is immaterial for both our 2021 and 2022 financial
results, meaning that irrespective of this restatement we would have achieved our 2021 and
2022 guidance in any event.
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But what you can clearly see here, is the NHOA and Stellantis commitment to be extremely
disciplined in recognizing our errors, our weaknesses generated by the speed required by the
market, but at the same time our commitment to make this amazing JV happen, successfully,
with a full trust in Mathilde Lhereux, the new CEOQ.

Then, third axis, finally, a Group that meanwhile, with its Infrastructure Business line, Atlante, has
the ambition to develop the largest network in Southern Europe of EV fast and ultra-fast
charging stations, competing on a daily basis with the national incumbents in Italy, Spain, France
and Portugal, which by coincidence are the between the largest utilities and oil players of the
world, like ENI, EDF, Engie, ENEL, Total, etc...

Well, Atlante you see today has over 2,000 PoC online and under construction, a result that is
beyond any expectation, sealing definitively to be on track with the ambition to become the
largest EV fastcharging network in Southern Europe.

Yes, our M&A activities contributed materially to those numbers, like the KLC acquisition in
Portugal, but | think Atlante demonstrated in the last 12 months to be able to develop the
network organically at an iconic speed, and therefore the M&A activity is simply a testament of
the solidity of Atlante, showing its capability to develop at record speed with both organic and
inorganic growth thanks to its worldclass management team.

Then in short, before leaving the floor to Giuseppe and Stefano, | will now give you the usual
general overview of the main results even in this difficult scenario NHOA managed to achieve
impressive results. The disrupted supply chain did not stop our extraordinary people from
making things happen at Group level, as | was saying before, for 2022 our Revenues reached
€165 million, over 5x our 2021 revenues.

And Energy Storage is, as | told you many times before, the driving force of the whole Group,
the backbone, the history and future at the same time.

NHOA Energy has now over €300 million of backlog of orders and 1.4GWh of projects under
construction all around the world, with our colleagues travelling from the US to Australia, from
Peru to Taiwan... and then back to Italy sometimes. With €1 billion pipeline of projects...
Atlante, on the other hand, was not just installing charging points, at year end, counted already
more than 2,000 points of charge online and under construction and a pipeline of new sites of
over 2,700, cleary in an accelerated mode compared to out 2025 targets.

This is the reason why 2023 growth is right in front of us and we can share with you a very clear
guidance: Revenues at Group level ranging from €220 to €280 million, NHOA Energy, our GBL
Energy Storage, will not only be EBITDA positive but generate EBITDA between €5 and €10
million, Atlante will push the development of its network even further, reaching over 3,000 points
of charge online and under construction by the end of 2023

But in all of these amazing results, what | really think is important are actually the 3 numbers
which are missing from the table in the press release and in these slides, the numbers on why
the financial community is not really looking at, but that are the most important ones to me:
We are today more than 450 extraordinary people, strong majority engineers, many PhDs..of 36
different nationalities that over the last 10 years devoted their lives and commitment to make
this world a better place for next generations, embracing NHOA, embracing our values, our
vision and sharing goals and objectives.

The ones | told you about... are their results, not only mine or Giuseppe’s or Stefano’s..these are
the results made possible by our extraordinary people and this is what | am proud of every day,
but let me just say, that today more than ever.

Having said that, as usual. | hand over to Giuseppe to give us his insights around the results of
NHOA Energy, our Storage Global Business Line.

Giuseppe floor is yours.

Giuseppe Artizzu: Thank you, Carlalberto. | mean, NHOA Energy results are in front of
everybody. We achieved revenues that significantly exceeded our expectations in 2022. And in
the second half of the year, in particular, in the last quarter, we've seen a significant acceleration
in origination, so new order intake. This is important because it's a sign that the industry has
adapted to the volatility in commodity prices. You may remember when during the conference
call earlier in 2022, that we were managing the market expectation about the ability to bring in
projects in the first 6 months of the year because of challenges in fixing project prices with our
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clients as we had pressure from upward in the value chain to index the price of our project to
volatility in the commodity prices in the battery materials. We seem to have stricken a good
balance in allocation on commodity risk, and the effect is that new contracts are flowing at a
very satisfactory rate. We are closing 2022 with over €300 million of backlog, and our order
intake in 2022 o
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